
http://www.hotvictory.cohttp://www.hotvictory.coomom



12 Rea
Why To Bu

Mindy Yong 杨

Tel: (+65) 910

Fax: (+65) 640

mindy@mindyy

http://www.hotvictory.cohttp://www.hotvictory.co

asons 
uy From Me

杨雯诗

002985

021826

ong.com

omom



STEPSTEP

How long have y
TO BUY A NTO BUY A N

Your Answer…

How soon ar
TO MOVE INTO Y

Your Answer…

How much tim
TO SEARCH FOR Y

Your Answer…
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ONEONE

you been wanting 
NEW HOME?NEW HOME?

re you wanting 
YOUR NEW HOME?

me do you have
YOUR NEW HOME?
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STEPSTEP

Have you reviewed
Involved when bu

Your Answer…

If Not, Let’s Invest A F
To Review These O
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TWOTWO

d the 4 OBJECTIVES
uying a new home?

Few Minutes
Objectives!
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STEP TSTEP T
YOUR 4 OBJEYOUR 4 OBJE

SEARCHING FO

By having clearly defin
ne home ill benew home will be

1 PRICE: We need to kn
you will invest 

FINANCING:

LOCATION:

We nee
buy the

We nee
outset r

2

3

FEATURES�

to live.

We need
features 
new hom

4

With These 4 Objectives
You’ll Find Your New Home
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THREETHREE

CTIVES WHENCTIVES WHEN
OR A NEW HOME!

ned objectives, finding your
e as eas as 1 2 3 4!e as easy as 1,2,3,4!

now from the outset how much 
in the home.

ed to make sure you have the money to 
e new home.

ed to know from the 
roughly where you want g y y

d to know the 
you desire in your 

me�

 Realized,
e With Ease�
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STEPSTEP

Price & FPrice & F
TEND TO WOR

For most people, determp p ,
invest in a home dep

Will you… be needing a mo

If so...

This way...

we need to do so
money you can 

you’ll not be disco
home and then d

Rather…

unable to buy it
issues!

you’ll know upfron
can afford to inve
h fi di

Let’s Now Rev
The Financing Proces

home finding expe
satisfying!
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FOURFOUR

FinancingFinancing
RK TOGETHER!

mining how much they willg y
pends upon financing.

ortgage for your new home?

ome math to find out how much 
borrow!

ouraged to find a 
discover you are y

due to financing 

nt just what you 
est, making your 

i

view
ss In Detail!

erience very 
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STEPSTEP

THINKING LITHINKING LI
will get you th

And it is a matheAnd it is a mathe
that is very easy

� GDS… or what is known as y

�

�

TDS…

Your mortgage…

or what is known as y

qualifica
of the tw

�

	

We match…

We add…

the lowest of the
mortgage dollar 

your down payment
amo nt

This Reveals The M
Dollar Amount You C

amount.
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FIVEFIVE

KE A BANKERKE A BANKER
hat new home!

ematical eq ationematical equation
y to understand.

your Gross Debt Service ratio.

your Total Debt Service ratio.

tion amount is the lower 
wo.

e two to the closest 
amount.

t to the mortgage dollar 

Maximum
Can Invest!

omom



STEPSTEP
LET’S DO

FOR YOURFOR YOUR

This exercise will reveal 
invest when making an o

1

2

Your GDS Ratio is…

Your TDS Ratio is…

3

4

Your Mortgage Amou

Your Closest Match 

Your Maximum Offer For

5 Your Down Paymen

_____________________
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P SIXP SIX
O THE MATH
R NEW HOME!R NEW HOME!

to us the maximum you can
offer to buy your new home.

…

…

unt is…

is…

r A Home Is

nt is…

___________
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STEP SSTEP S
The 3 ruThe 3 ru

LOCATION, LOCA

This very important y p
thoughtful considerat

LOCATION IS

…for your current level of invest
home.

…for the future return on investm
you sellyou sell.

…for identifying a match for you

…for establishing a good associa
for your kids.

Choose Wisely.
For Location Is As Importa

…for both personal and fa
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SEVENSEVEN

ules are:ules are:
ATION, LOCATION!

issue must be giveng
ion in home selection.

S IMPORTANT…

tment in your new 

ment... if and when 

r current lifestyle.

ation environment 

.. 
ant As Price!

amily safety.
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STEPSTEP

BELLS & WBELLS & W
ARE NOT CONSID

Features are the 
you require in 

a Feat

 the number of bedrooms y

home.


 the number of bathrooms
home.


 a finished basement if onea finished basement, if one
home.


 the square footage that
home.


 a special room is required

Lastly, The Size Of The
Is Also Considered A Feature 

as an office.
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EIGHTEIGHT

WHISTLESWHISTLES
DERED FEATURES!

absolute essentials
your new home.

ure is:
you require in the

you require in a

e is required in ae is required in a

you require in a

in the home such

e Lot
Of A Home!
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STEPSTEP

Your neYour ne
SUCCESS C

By following the 1 2By following the 1, 2, 
find the home best mat

1 PRICE RANGE:

FINANCING:

LOCATION:

2

3

FEATURES:

3

4

“X” Marks The Sp
This Is The Map To Your N
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NINENINE

ew homeew home
CHECKLIST!

3 4 formula you will3, 4 formula, you will
tching your essentials.

pot...
New Home!
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STEPSTEP

Selection of hSelection of h
best matching YO

By keeping a home tou
you’ll find it easy to l

Home # _____________

Home List Price _____________

Do they match cFeatures

Location

Do they match c
No ____ Maybe 

Do they match c
No ____ Maybe 

A Worksheet Is Important, C
You’ll Be Viewing Many Homes

Days!
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P TENP TEN

homes on tourhomes on tour
OUR ESSENTIALS!

ur comparison worksheet,
ocate the ‘best’ home.

_  on tour sequence. 

___________________________________

checklist? Yeschecklist? Yes ____ 
____

checklist? Yes ____ 
____

onsidering
Over Several 
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STEP ESTEP E
You found the rightYou found the right 

READY TO MAK

Now let’s doNow let s do 

1

2

The Asking Price is: ______

The CMA is: ____________

3

Steal: Your ‘it’s a steal” starting o

The Offer Pricing Strategy i

Steal:

Deal:

R l

g

Your ‘a good deal” return o

Having An Offer Strategy
You’ll Invest Only What You C

Real: Your ‘market value” final of
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ELEVENELEVEN

home and you’rehome and you re 
KE AN OFFER!

our homeworkour homework.

________________________

_________________________

offer is: 

is:  ______________________

_________

offer is: ________

Means
Can Afford!

ffer is: ___________
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STEP TSTEP T
CONGRAT

YOU OWN A

But why are you


 It’s Called Buyer’s Remo
completely natural feeling 
experiences after purchas

But why are you

experiences after purchas


 And It Will Pass… as you
the move to your new hom


 But For Now… there’s stil
for the both of us to do as 
the date of closing.

Let’s Get The Pap
To Your Lawyer And
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TWELVETWELVE

TULATIONS
A NEW HOME!

u feeling anxious?

orse… and it is a 
every buyer 
ing a new home

u feeling anxious?

ing a new home.

u begin to plan for 
me.

ll plenty of work 
we prepare for 

perwork
d Lender!
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Singapore
Buy Sell R

Singapore R

Owner ! Let Me Lis
Landlord ! Tenant 

Investor! Buyer! Let's SInvestor! Buyer! Let s S
I Will Work H

Let's Put The D

Mindy Yong 杨

Tel: (+65) 910

Fax: (+65) 640Fax: ( 65) 640

mindy@mindyy

http://www.hotvictory.cohttp://www.hotvictory.co

e Property 
Rent Invest 
Real Estate

t Your Home Now !
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Start The Search Now !Start The Search Now !
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Deal Together!
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